
 



Hey there,  

 

My name is Vandana Nanda. I'm the founder of 

theonlineyouniversity.com and I've put this E-book together because I 

believe it will greatly help you to fast track your results. 

 

Traffic is the lifeblood of any business. Without quality traffic you will 

not generate any leads or sales. Paid traffic can be very expensive. 

 

Using Facebook marketing is a fantastic way to generate free traffic to 

your website or business opportunity, thus getting leads and sales for 

yourself online. It's also one of the fastest ways to make commissions. 

 

So why Facebook marketing? 

 

❖ You can get FREE targeted traffic. 

❖ You can avoid costly mistakes of paid traffic 

❖ You build a responsive list of subscribers 

❖ You can start promoting almost immediately 

❖ You can make money by following your passion 

 

Just to name a few! 

Just by Branding yourself and setting your profile correctly on Facebook 

you can get more people to connect and interact with you.  

 

At the time of writing this, I've been marketing online for a couple of 

months and have experienced the success of creating an income online 

using affiliate marketing and Facebook as a source of traffic to get sales. 

 

I respect your time so I will keep this E-book short, but I promise I will 
deliver as much value as possible. 

 

The strategies and steps I share with you here in this E-book will 

absolutely help you create faster and better results using free Facebook 

traffic, so take them seriously. 

 

Read it to the end and apply what you learn. 

theonlineyouniversity.com


Principle #1 – Setting Up Your Account Correctly 

* Make sure you upload a presentable profile picture that that has your 

face visible! 

 

Do not use a photo of a flower, animal or object. It's hard for people to 

connect with you without a face. We're not here to make friends with 

animals or plants but with other humans. 

 

* Your Facebook cover photo should not have a picture or logo of the 

company you are involved in. 

 

If you do, the prospect who visits your profile will see what you are 

involved in and may just do a YouTube or Google search to review the 

product and you could possibly lose that sale to someone else. 

 

* Update your bio so people can see what you do. For example, a simple 

bio can be: “An honest internet marketer and positive thinker who is on 

a quest to help people live their best life.” 

 

* Brand yourself, not a company or opportunity that you are a part of. 

Business opportunities come and go, so if the company you are 

promoting comes to an end, you are still there as an individual. 

 

Following these guidelines is the start of branding yourself as a leader in 

your industry as someone who people want to connect with. 
 

 

 



Principle #2 – Growing Your Audience 

The more active friends on your list will give you a better opportunity to 

get leads and sales from your Facebook marketing efforts. As a result, 

you want to grow your friend list with people who are like-minded. 

 

If your present Facebook account only consists of mostly friends and 

family, it is best to create a separate Facebook profile to connect with 

people in the same niche as you. 

 

For example, if you are in the “make money online” niche, do a search 

in Facebook for groups related to “make money online”. Once you are 

accepted to these groups, simply look at posts that have recent 

engagements and begin sending friend requests to the active members 

who have commented on these posts. 

 

Do not send more than 30 requests per day when you are just starting out 

a new profile. If you send too many requests per day your account could 

be blocked for a short period also called "Facebook jail". 

 

As your friend list grows, it will become safer to send more requests per 

day. Additionally, people will begin to send you friend requests just by 

you having friends in common with them. 

 

Accept new friend requests once they are in the same niche after 

reviewing their profile. If they send you a message asking you more 

about yourself, do not ignore it, respond back. Remember, Facebook is a 

social media site, so build relationships. 

 



Principle #3 – What and When to Post 

Wondering what to post? 

 

When posting, think of the 3 E's. Entertain, Educate, Empower. 

 

You must offer value to your friends & followers to keep them engaged 

with you. There are four main types of posts that you will use: 

 

1. “The Motivation or Inspiration Posts”, 

2. “The Lifestyle Posts”, 

3. “The Results Posts” and 

4. “The Direct Call to Action Posts”. 

 

The first one is to empower your friends and usually is in the form of an 

inspirational or motivational quote. The quote should be short text with a 

colored background. 

 

These types of posts usually get the most engagement because they are 

quick to read as people scroll through their news feed. To find good 

quotes to use just do a Google search for “best motivational quotes”. 

See example below: 
 

 

"Lifestyle Posts" show your real life, displaying the lifestyle you are 

achieving as a result of the business or opportunity you are involved in. 

In this type post, you share your life stories and your journey. 



These types of post will help build trust and people will begin to feel 

like they know you. Examples of these types of posts can be a dinner 

date, a walk in the park, a vacation trip, a new extravagant purchase, 

story of quitting your job, story of your journey, etc. 

 

The "Results Posts" are basically testimonials; either of your results or a 

team member’s results. If you have no results of your own, use someone 

else’s who is in the same company as you. 

 

Just mention something like “My partner just made this instant 

commission; other members are doing the same…” Wherever possible 

use our own results, no matter how small; it will give you more 

credibility and better results. However, if you are just starting out and 

have none, just use someone else’s. 

 

The “Direct Call to Action" post will offer something specific such as 

free training or a chance to gain something. A direct invite is also given 

for the prospect to comment "Info" to get the free training or whatever is 

being offered. See example below: 
 

 

When to Post 

Make a minimum of 1 post per day or a maximum of 2 per day. They 

should be at least 5 hours apart, so that they do not compete with each 

other for views. Mix them up by posting a different type of post instead 

of only results or call to action, etc. 



Principle #4 – How to Increase Engagement on Your Posts 

* You must be sociable; after all Facebook is a social media site. So, as 

you get friends, go to their profile and like their posts or give short 

comments. Daily go through your feed and "like" the majority of the 

posts from your friends. This will cause them to almost feel obligated to 

come to your profile to check you out and like some of your posts. 

 

* Delete inactive friends and add new friends periodically. If persons in 

your list have not interacted with any of your posts or messages or 

engaged with you in any way, it is best to delete them. 

 

Facebook only allows you to have up to 5,000 friends. You can quickly 

attain this amount once you follow the training, I am giving you. As a 

result, you do not want your friend list to have a bunch of persons who 

never interact with you and are not interested in what you have to offer. 

It is better to have 1000 active friends than 5000 dead ones.  
 

* Make posts that are creative, unique, give value and stimulate 

conversations. The more people that comment on your posts, the more 

Facebook will show it to your other friends because Facebook algorithm 

will consider it to be a valuable post that others need to see. 

 

* Use different types of posts, not just posts to get a sale. Short 

motivational quotes, question posts and call to action posts consistently 

get higher engagement. 

 

* Always be your authentic, true self. 

 

* Stay consistent with your posting. Know your target audience and give 

them what they want. Solve THEIR problem. Provide value through the 

three “E’s”: “Education”, “Empowerment and “Entertainment”. 



Principle #5 – The Correct Way to Pitch Your Business to 

Your Friend List 

When a person accepts your friend request or if they send you a request 

and you accept, make sure you send them an inbox message a.s.a.p. to 

introduce yourself and your opportunity. 

 

Do NOT just send a “thumbs up” emoji to their inbox if they message 
you or if you haven’t at least introduced yourself as yet. 

 

Do NOT send them a description of your business along with a link 
without first introducing yourself. 

 

In your first message just say your name, ask them about themself and 
how glad you are to be connected with them. 

 

After they respond just reply back about what you do online and how 

you help others to do the same. Then ask them if they would be 

interested in checking it out. 

 

If they are interested, just send them your link and invite them to ask any 

questions after they have checked out the link. 

 

Not everyone will be receptive to your message; be not discouraged. 

Keep moving on. Being consistent is key; eventually people will start 

inboxing you for info. 

 

If you want to discover the exact script and training that I and my 

mentors are using to close thousands of dollars in sales, Click Here 
 

https://bit.ly/3cPkEPP


Conclusion 

If you made it this far, I commend you. You're already investing in 

yourself which is a key factor in creating success. It's sad that most 

people these days won't even take the time to read an E-book that has the 

potential to change their lives, but thankfully that's not you, so seriously, 

You Rock! 

 

Implement what you have learned immediately. Then on a daily basis 

develop a routine of making a valuable post, liking and commenting on 

other people’s posts and adding new friends. 

 

Facebook is a social media site first, therefore treat it as such and 

discreetly promote your offer on the “backend”. 

 

Once you follow the 5 principles in your Facebook marketing, you will 

experience more success on Facebook. I trust that this free guide has 

been useful to you. 

 

If you want to learn advanced Facebook strategies about… 

 

“Discover How to Get Massive Engagement, Leads & Daily Sales in 

ANY Business... by using only your Facebook profile” go here: 

 

My #1 Recommendation – Exclusive Facebook Course 
 

. 

 

Vandana Nanda 
“The Passionpreneur Guide” 

 

Connect With Me on Facebook  

Email: vandanananda.com@gmail.com 

Blog: VandanaNanda.com 

Courses:https://theonlineyouniversity.com/ 
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